5 Best Sales Memes of All Time
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TALKING ABOUT THE PRODUGT | SELL

Everyone knows that sales is a stressful job. Salespeople overcome stress by exercising, partying, and,
most importantly, joking around. If you've ever spent any significant time on a sales floor then you
know that it's one of the funniest places in the workplace. There’s no doubt that humor is a huge part
of sales life.
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This is why Spiro is such a great tool for salespeople. It's a personal sales assistant that not only helps
you make more money, but incorporates humor into the sales process through funny sales assistant
personalities you can pick from. Now, Spiro is introducing content from the popular Sales Humor social

media accounts byrewarding you for your actions with Sales Humor memes.

To commemorate this new release, here are the 25 best sales memes of all time!



https://spirohq.com/home/sales-assistant/
https://spirohq.com/home/sales-motivation/
https://spirohq.com/home/sales-motivation/
https://www.facebook.com/SalesHumor/
https://www.facebook.com/SalesHumor/
https://spirohq.com/home/sales-motivation/

1. You're incredibly excited when you start a new sales job

AEEWHEN STARTING NEW 10B
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SALES REPAFTER
... WORKING A FEW MONTHS




2. And you're likely to feel a bit overwhelmed

YOUR NEW sms GﬂAl I3:




3. But you'll quickly get into the swing of things

What Salespeople Do All Day

[ Joke around with
co-workers

M Orink coffee and energy
drinks

. Check Sales Humor on
Facebook

. Attend pointless meetings
[ | call bad leads
. Complain about the leads

] Get yelled at by
management

B Get yelled at by customers
B Hide in the bathroom
. Close deals




4. Of course you'll make mistakes sometimes

WHEN YOU REALIZE THAT YOU JUST Aﬂclllilmlllv
e QUOTED'A'PRICE THAT YOU CAN'T POSSIBLY HONOR




5. And you'll quickly learn that sales is all about performance
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IT'S THE FIRST OF THE MONTH,
IT DOESN'T MATTER ANYMORE
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6. And that some things are better left unsaid
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TMNOT SELLING YOU A MATTRESS...




7. You'll probably spend a lot of time at the coffee shop
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WORKIN SALES WITHOUT
A SEVERE CAFFEINE ADDICTION
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8. And you’ll learn what it’s like to go through a sales slump

AND YOU FINALLY CLOSE A DEALSS
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9. You'll find out how crazy the end of the month or quarter can be

B WA

AL'RERSON ATITHE[END OFTHE MONTE




10. You'll have a lot of ups and downs, but not much in between

ENTIRE EMOTIONAL SCALE OF A
SALESPERSON

. oM TOP OF THE WORLD,
FEELING CONFIDENT,
FREIENDLY, ENERGETIC
AND SUCCESSFUL

[ roCK BOTTOM,
PESSIMISTIC, AND DON'T
FEEL LIKE YOU'LL EVER
CLOSE ANOTHER DEAL
AGAIN, EVER




11. The hours can be long

THAT YOU WORK NIGHTS, WEEKENDS; HOLIDAYS,
AND ANY OTHER TIME YOU'RE SUPPOSED T0 BE OFF
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12. Really, really long

YOUWO!

EXS
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| REMEMBER MY/AIRST
PART-TIME JOB T00
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13. The paychecks aren’t always as big as you're expecting them to be




WHEN YOU LOOK AT YOUR COMMISSION CHECK
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AND REALIZE HOW MUCH OF IT WENT TO TAXES
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14. And sometimes management can make your life more difficult




LET'S JUST HIRE MORE SALESPEOPLE!

15. You'll have to push through some obstacles when prospecting




RESULTS OF COLD-CALLING

B ACTUAL DEAL
[ ] POLITICAL RANT
B GET SCREAMED AT

"] OLD PERSON LOOKING
TO TALK FOR AN HOUR

B PROSPECT IS DEAD
B WRONG NUMBER
[Tl voicemaiL

16. And learn how to overcome objections
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17. You'll work with some true sales veterans




WHENTHAT.OLD SALES PERSON
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18. And lots of people who are new to the business




WHAT IT'S LIKE TRAINING A NEW
HIRE e

THAT HAS NEVER DONE ANY HIRM
SALES BEFORE!

Credit to Donny Thompson

19. There are challenges that can be avoided




WHEN YOU'RE TALKING TO A CUSTOMER
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20. Customers will definitely try your patience




21. And they won't always tell you the truth




THE CUSTOMER SAID THEY WERE INTERESTED
AND THAT THEY'LL CALL ME RIGHT BACK
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1JUST DON'T UNDERSTAND, THEY
| SAID THEY WERE INTERESTEDZ

22. But don’t let the stress get to you
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23. And try to have a little fun




AND THEN THE CUSTOMER SAID,
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"LET ME SPEAK TO YOUR MANAGER”
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24. Because once you hit your stride




WHEN YOU ALREADY HIT YOUR GOAL
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25. You'll realize just how exciting and rewarding working in sales can be




MEAFTER THE COMMISSION CHECK DROPS

LISTENING TO FRIENDS BDMI’IAIH AB(IIIT M(III.EY
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(credit to Josh Perry)



